Pranav Singh
B5/214,GF,Sector-5,
Rohini,Delhi-110085
Contact Number : 987136609
Email : PPRANAVSINGH2008@GMAIL.COM


In pursuit to attain professional enrichment in the areas of Sales & Marketing /Branch/ Management/Customer Relationship Management with a reputed organization .


Niche Area: Business Development, Equity, Mutual Fund, PMS,AIF and Life Insurance  Investor Services, Revenue Generation and Investment Management of HNI & Corporate Clients.

EMPLOYMENT HISTORY

Organisation    	:     Bajaj Financial Securities Ltd
Designation     	: 	Chief Manager 
Duration 	 	:     Feb,2025 to till date 


Organisation    	: 	Nuvama Wealth And Investment Ltd
(Formerly Edelweiss Broking Ltd)
Designation     	: 	Chief Manager 
Duration 	 	    :      5th April.,2022 to 29th Oct.,2024 
 

· Reactivation of existing mapped equity clients.
· [bookmark: _GoBack]Selling AIF, PMS,Mutual Fund,Life Insurance and unlisted equity to new and existing clients.
· Connecting potential HNI and Corporate clients for new product launch and doing regular follow up to increase PMS and AIF AUM.
· Managing AUM book of 200 cr.
· Inviting existing and new clients for Fund Manager’s webinar from time to time for market and product update. 
· Arranging seminar and investors meet for mapped HNI, retail and corporate clients
· Providing customised investment solution as per investors requirement.
· Driving Mutual Fund NFO and SIP business. 
· Coordination with Operation, Research and Compliance. 


Organisation		:	Motilal Oswal Financial Services Ltd 
Designation		:	Area Manager
Duration		:     April 2020 to Oct 2021

· Acquiring Equity, Commodity, Mutual Fund, PMS and AIF clients.
· Generating broking,MTF and LAS revenue on monthly, quarterly and yearly target as per KPI.
· Doing local tie up and corporate activity for bulk client acquisition.
· Doing joint client meeting and calls with RMs and Advisors.
· Selling prepaid brokerage plan to new and existing clients.
· Coordination with research and Product team for virutal meeting.
· Attending clients concerns & complaints and co-ordinating with Customer service team for effectively resolving them. 
· Participating in contest for third party and advisory product sales.




Organisation		:	Reliance Commodities Ltd (Formerly Reliance Capital Ltd)
Designation		:	Regional Product Manager
Duration		:     April 2019 to April 2020


· Responsible for acquisition of Equity, Commodity and Currency accounts. 
· Responsible for Equity, Commodity,Currency,Mutual Fund and PMS Business of the Delhi, NCR and Rajasthan region.
· Providing training to sales team, dealing team, channel partner team & franchisee in all branches.
· Responsible for achieving monthly, quarterly and annual revenue target as per KPI. 
· Analyzing the financial capabilities of HNI clients for providing them appropriate investment solutions, ensuring that the solutions provided carry the minimum investment risk. 
· Developing, Planning and Executing effective Promotions and Coverage Plans for the area. 
· Developing Relationship with key decision-makers in organizations for business development.
· Arranging Seminar for new and existing clients.
· Setting up centralized dealing desk of the region under proper supervision.. 
· Responsible for manpower on boarding and product training for the region.
· Coordination with exchange to design contest for better productivity of employees.



Organisation		:	Sharekhan Ltd
Designation		:	Regional Manager
Duration		:	May 2015 to March 2019

[bookmark: _Hlk2532021]Key Deliverables: 
· Responsible for acquisition of demat and trading accounts.
· Responsible for Equity, Commodity,Currency and Mutual Fund Business.
· Providing training to sales team, Relationship managers.
· Achieving monthly, quarterly and annual revenue target branch wise. .
· Attending investors concerns & complaints and coordinating with Customer service team for effectively resolving them. 
· Analyzing the financial capabilities of HNI clients for providing them appropriate investment solutions, ensuring that the solutions provided carry the minimum investment risk. 
· Marketing activities like pamphlet distribution, micro marketing campaigns, corporate tie-ups and co-branded promotions. 
· Developing, Planning and Executing effective Promotions and Coverage Plans for the area. 
· Developing Relationship with key decision-makers in target organizations for business development. .
· Identifying new streams for revenue growth & developing plans to build Client preferences.
· Setting trading desk at regional level.
· Coordination with Operation, Research, Compliance and HR team for smooth operation. 
· Responsible for profitability of the region.



Organisation		:	Amrapali Aadya Trading & Investment Pvt Ltd 
Designation		:	Branch Manager & AVP  
Duration		:	Feb 2005 to March 2015

Key Deliverables:

· Responsible for Equity, Commodity and Currency and Mutual Fund Business of Delhi region.
· Achieve the Targets set in terms of product and ensure full awareness of all policies relating to operational, risk management, sales processes.
· Periodic review of progress vs. Objectives.	



EDUCATIONAL PROFILE
            B.COM from Delhi University in 1999
            PGDM from IGNOU in 2004

Certification
· NISM Mutual Fund Distribution Certification
· NISM Equity Derivative Certification
· NISM Currency Derivative Certification
· NISM Securities Operations & Risk Management
· MCX Certified Commodity Professional

PERSONAL DOSSIERS               

Date of Birth		:	16th Oct., 1977
Languages		:	English, Hindi
Nationality		:	Indian
Father’s Name 	:	Prem Chand Singh
Marital Status 	:	Married 
                           Information given above is true to best of my knowledge

Date : 27th Sept,2025
Place : New Delhi								(PRANAV SINGH)
